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Life insurance can be a critical piece of an overall plan 
especially when there's a mortgage, single earner house-
hold, children or other types of debt. Most of the time 
for need based coverage we suggest term life insurance 
because clients can get the most amount of coverage 
with the least expense during the time that it is needed. 
If the desire is to leave more of an inheritance to their 
heirs there are other policy options. But most of the time 
it is purely needs based.  
  
Long-term Care Insurance can play a key role in pro-
tecting the clients’ nest egg. The goal of long-term care 
insurance is not to pay for the entire cost of care but ra-
ther to offset it. By doing this it helps to leave a larger 
portion of the nest egg to take care of the second spouse 
or pass along to the beneficiaries. It also helps with the 
coordination of care for the policy owner whether it is 
home, assisted or full nursing care.  
  
Education Planning - Funding education for children can 
be extremely costly. To cover 100% of a child's four-year 
degree at a State University, the parents will need to 
start saving approximately $500 per month from birth.  
 

(Continued on page 3)   

What is a “Wealth Manager”? 
Amanda Lisachenko, President 
 

There have been many trendy terms to describe our firm’s 
business. Currently most individuals would say we are 
“wealth managers.” But what is that supposed to really 
mean?  
 

Wealth management - a high-level professional service that 
combines financial and investment advice, accounting and 
tax services, retirement, and estate planning.  
 

That definition is close to what we do but the word 
“service” seems a bit cold to me. Really, we are building 
relationships with clients that go further than just the cut 
and dryness of numbers.  
  
Many times, when we meet with someone there is change 
going on in their lives and sometimes it is significant. We 
cannot create the needed peace of mind with just projec-
tions, spreadsheets, and income calculations. The net we 
cast must be much wider than that. We must listen and 
find out what the client's real concerns are and see how we 
can help. Many of these things are not in the definition 
above.  
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Why Proper Beneficiaries and Estate Documents Matter More Than You Think  
Janet Edwards, Director of Client Relations  
  
At our firm, one of our primary responsibilities is helping clients avoid the delays and costs of probate through smart, 
proactive planning. The cornerstone of this effort? Making sure your accounts are properly titled and your beneficiary 
designations are up to date.  
  
Beneficiaries: Your First Line of Defense  
Think of beneficiary designations as your first and most effective tool in 
estate planning.  When accounts like IRAs, life insurance policies, and 
transfer-on-death (TOD) accounts are correctly designated, those assets 
pass directly to your chosen individuals—without needing to go through 
probate.  
  
That’s why it’s critical to review:  
 

 Retirement account beneficiaries  

 Life insurance policies  

 Bank and investment account titling  

 TOD (Transfer on Death) or POD (Payable on Death) designations  
  
If these are not properly updated, your estate plan could fail—no matter how perfect your will is.  
  
The Essential Estate Planning Documents  
While proper titling and beneficiary planning can help bypass probate entirely, every well-rounded estate plan should 
include the following core legal documents:  
  

 Last Will and Testament: Acts as a back-up plan for anything not already titled or assigned via beneficiary.  

 Durable Power of Attorney: Gives legal authority to manage your financial matters if you can’t.   

 Healthcare Power of Attorney: Allows someone you trust to make medical decisions if you’re incapacitated.  

 Living Will (Advance Directive): Outlines your preferences for end-of-life care.  
  
Ideally, your estate should be designed so that your will is never even needed; that’s how we know your plan is truly 
efficient.  
  
When to Consider a Trust  
Many families can avoid probate with proper beneficiary planning alone (and in many cases a trust is not needed), but 
there are situations where a revocable living trust offers unique advantages:  
  

 You own property in multiple states.  

 You have minor children or special needs dependents.  

 You want to control how and when your heirs receive assets.  

 You prefer greater privacy (trusts are not public records).  

 You want to streamline the process for your loved ones.   

 
Trusts can be particularly useful for ensuring a smooth transition of wealth while giving you control and flexibility during 
your lifetime.   

(Continued on page 3)   
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What is a “Wealth Manager”? (Continued) 

 
This figure is the starting point that will lead to further 
discussions. What percentage of the cost do you want to 
cover? What about Graduate School? Is private school 
desired? If so, more savings will be needed. Our goal is 
to get these conversations started early, because 18 
years will go by quickly. 
 
Generational Planning - This has become a big part of 
our business. We have clients that will eventually en-
courage their parents, children and even grandchildren 
to have conversations with us. These multi-generational 
relationships allow us to see the impact our planning can 
have on our clients’ families. We assist with putting chil-
dren through college, buying their first homes (and sec-
ond), marriages, retirement, helping with aging parents, 
divorces and even planning funerals. These deep rela-
tionships we have with our clients make these life-
changing events easier and simpler for all involved. 
 
We offer so much more outside of the normal numbers 
and figures. We encourage you to contact our team to 
work together to handle these other aspects of wealth 
management. Our team gets the most fulfillment from 
assisting in these areas and watching our clients benefit 
and succeed. ■ 
 
 

Why Proper Beneficiaries and Estate Documents 
Matter More Than You Think (Continued) 

 
Our Role: Planning with Precision 

 
At the end of the day, estate planning is about getting 
the details right - and we’re here to help you do exactly 
that. Our goal is simple: to ensure your accounts, docu-
ments, and designations are all aligned, so your estate 
transfers efficiently, privately, and according to your 
wishes. 

 
If you haven’t reviewed your beneficiaries or estate doc-
uments in the last year - or if life has changed recently (a 
birth, death, marriage, divorce, retirement) - now is the 
time to reach out. 

 
Let us help you keep your plan in sync and your legacy 
on track. ■ 

Volunteer Day at the Holden Arboretum 
Troy Hammer, Operations Manager 
 

In June, Reed Financial employees joined several clients to 
volunteer at the Holden Arboretum.  Located about 30 
minutes east of Cleveland, the Holden Arboretum sits on 
over 3,600 acres and is the 12th largest public garden in the 
country.  Annually, more than 350,000 visitors come to 
enjoy their gardens, trails, lakes and immersive experienc-
es, including the Murch Canopy Walk and Kalberer Emer-
gent Tower.  The RFS team and clients spent the day in the 
Rhododendron Discovery Garden helping to weed and 
edge several flower beds.  It was a rewarding day, even if 
only making a small contribution towards the beauty of 
the gardens.  For more information on visiting or volun-
teering at the Holden Arboretum, please visit their website 
at www.holdenfg.org. ■ 
 

Ohio Ranks 27th in Financial 
Knowledge Survey 
 

The FINRA Investor Education Foundation 
conducted a financial knowledge quiz of more than 25,500 
adults in the U.S.  The quiz included seven questions relat-
ed to economics and finance questions encountered in 
everyday life.  In the top-ranking states, more than a third 
of the respondents answered 5 or more of the seven ques-
tions correctly, compared to less than 20 percent in the 
lowest ranking states.  Ohio came in at number 27, with 
28.29% answering 5 or more questions correctly.  The top 
state was Minnesota at 34.78%, while Louisiana came in 
last at 18.14%.  Want to test your financial knowledge?  
Visit the FINRA Foundations website at https://
www.finra.org/financial_knowledge_quiz. ■ 
 

http://www.holdenfg.org
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Maintaining Perspective Over Time 
Evan Watson, Investment Manager 

 

While being creative and coming up 
with your own ideas is important, know-
ing a good idea when you see one is 
too.  Recently, I saw one of those good 
ideas in an explanation of market risk.  
In the investment advice space, you will 
often see a chart that shows how the 
long-term works in your favor.  Whether 
that is a chart that shows the average 
returns for a portfolio or a chart that 
shows how the probability of markets 
being higher over specified periods of 
time improves the longer the time hori-
zon like this one (on the right): 
 
In either case, the goal of the chart¹  
is to illustrate that while there may  
be some volatility in the short-run, over 
the long-run markets are beneficial.  
Now this isn’t the good idea that I men-
tioned at the outset, as this has been 
commonplace conversation for dec-
ades. The good idea was this chart 
(lower right):  
 

This chart¹ reframes the whole conver-

sation to one centered around risk  
rather than return. This illustrates while 
the probability of making gains in the 
market improves over time, it is not go-
ing to be an easy path.  The more time 
that you are invested in the market, the 
higher the probability that you will ex-
perience a bear market. A bear market 
is defined as a drawdown of 20% or 
more.  Now this will come as no sur-
prise to anyone who has been invested 
for some time but is something that is 
often forgotten in good market times.  
Keeping the perspective that while long
-term investing can help you achieve 
market goals, understanding that mar-
kets do have periods of risk can help in 
conversations around allocations, in-
vestment goals, and how to manage 
through bear markets. ■  

Source: © Exhibit A, FactSet Research Systems Inc., Standard & Poor’s | Latest: 2025-05-29 
This slide is for informational and illustrative purposes only. The data provided is believed to be accurate, but there is no guarantee of its 
accuracy, completeness, or timeliness. This is not a recommendation or offer of any financial product. Past performance is not indicative 
of future results, and investors should consider their own objectives and risk tolerance.  Indices, if presented, do not include fees, 
are unmanaged, and not available for direct investment. Definitions & Methodology: The S&P 500 tracks the performance of 500 large-cap 
U.S. companies, serving as a benchmark for the U.S. stock market. The index is weighted by market capitalization. The chart shows how 
often the S&P 500 was higher over various rolling holding periods since 1950. Returns are price returns. The chart shows that as holding 
period increases, the odds (historically) that the S&P 500 was higher goes up. 

Source: © Exhibit A, FactSet Research Systems Inc., Standard & Poor’s | Latest: 2025-05-29 
This slide is for informational and illustrative purposes only. The data provided is believed to be accurate, but there is no guarantee of its 
accuracy, completeness, or timeliness. This is not a recommendation or offer of any financial product. Past performance is not indicative 
of future results, and investors should consider their own objectives and risk tolerance.  Indices, if presented, do not include fees, 
are unmanaged, and not available for direct investment. Definitions & Methodology: A bear market is defined as a decline of 20% or more 
from a previous high. The chart displays the historical probability of experiencing at least one 20% market decline over various forward-
looking holding periods using daily rolling returns since 1950. Historically, the longer the holding period, the more likely it is that an investor 
would have experienced a bear market, illustrating that bear markets have been a recurring feature of long-term market participation. 
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DISCLOSURES & DISCLAIMERS 
 

This Worth A Reed is published as of June 2025, by Reed Financial Services, Inc. (“RFS”). This publication is provided to clients and prospective clients of 
RFS for general informational and educational purposes only. It does not: (i) consider any person's individual needs, objectives, or circumstances; (ii) 
contain a recommendation, offer, or solicitation to buy or sell securities, or to enter into an agreement for investment advisory services; or (iii) constitute 
investment advice on which any person should or may rely. Past performance is no indication of future investment results. 
 

This publication is based on information obtained from third parties. While RFS seeks information from sources it believes to be reliable, RFS has not 
verified, and cannot guarantee the accuracy, timeliness, or completeness, of the third-party information used in preparing this publication. The third-
party information and this publication are provided on an “as is” basis without warranty.  Investing in securities or engaging an investment adviser to 
manage a portfolio entails risks and is not suitable for all persons; a client may lose money by investing through RFS.  RFS does not guarantee or offer any 
assurance that any advisory service or strategy (including, for example, diversification, Modern Portfolio Theory and asset allocation, or dollar cost aver-
aging, among others) will be profitable, meet any client’s objectives, or prevent or reduce losses under various market conditions. Any projections, mar-
ket outlooks, or estimates are based upon certain assumptions and should not be construed as indicative of actual events that will occur.  
 

RFS is not a law firm, accounting firm, or tax firm, and does not provide legal, accounting, or tax advice.  This publication does not provide legal, tax, or 
accounting advice, and should not be relied upon for purposes of filing, estimating, or avoiding any tax or penalty imposed by law. To the extent advice is 
sought regarding any legal, tax, or accounting matter, independent advice must be obtained from an appropriately qualified legal, accounting, or tax 
professional concerning the application of relevant laws and regulations to the individual’s unique facts and circumstances. The content of this publica-
tion is subject to change without notice; RFS assumes no obligation to inform a reader of changes in laws, regulations, or other factors that could affect 
the information in this Publication. 
 

Views and opinions expressed are those of Reed Financial Services, Inc. (“RFS”). All views and opinions are as of the date of this publication and are sub-
ject to change without notice. You should understand that past performance is not indicative of future results; and diversification does not assure a profit 
or protect against loss in declining markets. 
 
¹  Information regarding the charts was obtained from FactSet Research Systems and A Wealth of Common Sense, sources believed to be generally relia-

ble.  However, RFS has not independently verified such information, and makes no representation of its completeness. https://
awealthofcommonsense.com/2025/06/on-the-inevitability-of-bear-markets-2/  

 
 S&P 500 Index (“S&P 500”) is an unmanaged index comprised of the 500 stocks with the largest market capitalizations trading in the United States and 

is widely regarded as one of the best measures of the large-cap, equity markets in the United States. The S&P 500 is calculated and published by S&P 
Dow Jones Indices LLC. Values reflect reinvestment of dividends. Published and maintained by S&P Dow Jones Indices LLC, www.spdji.com. 
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